
Business 
Development
Services
Your mission is our duty



When it comes to introducing your 
enterprise technology product to 
prospective clients, we understand
the importance of representing the 
brand accurately and to the same 
standards, you would expect any direct 
employees to uphold.

We will employ a mix of traditional and 
modern sales methods to convey the key 
USPs of the products and ensure that 
every meeting booked by Cosmonauts is 
with the right people.



Step by Step Process
Cosmonauts have established a tried and trusted methodology 
for business development support that’s made up of 6 steps.
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Let’s Get to Know Each Other
Initial meeting where we get to know your product
and map out a process of how we can help

Project Team
Get assigned a dedicated project team with a project lead, 
business developers, a market contact, and a research lead

Workshop and Go To Market Report
Through a series of workshops, we get a clear understanding of 
your product, your target audience, your sales cycle, as well as 
your brand guidelines + Production of Go-To-Market Report

Research
Our in-house research team will produce custom data sets of
your targeted audience. This data becomes your property

Sales Outreach
Our sales team will proactively reach out to your targeted 
audience via a series of e-mail, phone, and LinkedIn campaigns 
and in-turn secure product demos with your prospects + 
a discovery call with each prospect (where possible) prior to 
your demo

Monthly Report
Receive a monthly market intelligence report highlighting 
what we’ve achieved along with any relevant market findings



Key Deliverables
·       Robust and Growing Data Set of Relevant Prospects

·       Robust Data Set of Relevant Investors

·       Appointments with the Above and Relevant 
        Diary - Management

Minimum Duration

6 MONTHS
(Including a 12 week break clause period)

Standard Team Format:

1 Project Manager

2 Business Development Executives 

2 Research Team Members

1 Marketing Manager

Pricing
All pricing is based on a 6 month minimum duration of
our services (All prices exclude VAT)

Retainer

£4,500 - Starting Price

Success Fee 

Per meeting booked     -     £600

Testimonials

Nick Watson
CEO and Co-Founder

Guy Stern
CEO and Co-Founder

“I am very happy I chose Cosmonauts 
as my sales and marketing partners, 
they have allowed me to spend more 
time developing my businesses 
products. I can’t thank Timo and the 
team enough for their support”

“Being a client of Cosmonauts gives 
us access to a broader ecosystem 
within the legal profession and the 
results have been nothing short of 
incredible”



www.cosmonauts.biz     |     0207 5903 033     |      explore@cosmonauts.biz


